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Presenting

Course content:

• Stand and deliver the one minute challenge
• How to adapt a structured presentation to your audience
• Preparation and practice – the key to success?
• ‘Never leave to chance what a client remembers from your 

presentation’ The question of content - Be concise and not verbose
• The art of summarising and cutting down the amount of information 

presented.
• The most important ingredient ‘YOU’

How to bring power and persuasion to the way you present using your 
voice and body language and help to overcome nerves

• The role of visual aids and useful guidelines
• Creative ways to support your message
• The real thing!

All delegates will be asked to prepare a real-life presentation that they 
expect to make in the near future. They will be given a short time to 
prepare and practice and then will deliver the presentation for 
feedback to the group. 
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